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most important to understand where they [both managers and employees] are coming from 

and to adapt’.   

The general idea is that work effectiveness is invariably predicated by the ability of the 

managers and the employees to understand each other and work together. Working together, 

in turn, may require the managers and employee to adapt or accommodate to the different 

beliefs and expectations of the other, or what one employee described aptly as ‘meeting in the 

middle’.  Specifically, meeting in the middle may require the managers to focus on supporting 

and listening to the employees more than they are comfortable with. Conversely, meeting in 

the middle may call for the employees to focus on self-direction and proactive 

communication, which they may be unfamiliar with. In contrast, ethnocentrism, or insisting 

on the primacy of one’s own beliefs and expectations, is a sure way to alienate others, and to 

engender rivalry rather than collaboration.  

Costly misunderstandings can also be avoided, when differences in beliefs and expectations 

are not only recognised but action be taken to encourage adaptation. For example, if the 

managers remained adamant that employees should be able to work alone and proactively 

communicate, questions should be asked about what the managers can do to facilitate this. 

Similarly, if the employees remained resolute on the need for close and supportive managers 

who listen to them, questions should be asked about how they can make that happen. These 

are detailed in the recommendations section below. The recommendations were gleaned from 

the literature and from the participants’ responses. They take into account the various issues 

raised in the discussions. 

6.5 Recommendations for practice – managers  

For managers intent on seeking employees who are able to work on their own, engage 

themselves and proactively communicate, the following recommendations are made.  

6.5.1 Build close relationships  

Consideration must be given that the employees may be wired differently. Due to their 

cultural orientation that emphasises group interests and interdependence, the employees may 

be more aligned with the fundamental need to belong than with individual self-actualisation 

needs (Hofstede 1984). That is, they may be more likely to work hard with close relations 

than with any inherent need for personal achievement or autonomy.  
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One overarching theme coming from the interviews with the employees is that of close 

relations. The employees wanted closer ties with their managers. Various studies have 

demonstrated that close ties are important because of their ability to build trust and facilitate 

communication (Bass & Bass 2009). Employees are more likely to communicate with their 

managers when they know and trust them. A number of studies have also shown that close 

relations are important because of their impact on employee commitment and involvement 

(Lussier & Achua 2009). Employees are more likely to return their managers’ close support 

and trust with engagement and involvement. This is especially true in collectivist cultures. 

Several studies have found that collectivist cultures such as the Vietnamese culture are much 

more effective when working in close knit groups. That is, they are more likely to work 

harder in groups that are close (Earley 1989). This means that if the managers want their 

employees to communicate and to involve themselves more at work, the managers must first 

involve themselves with their employees.  

From the employees’ perspective, close relationships can be obtained by the managers 

showing concern or interest in the employees. Showing interest, in turn, can be demonstrated 

by the manager walking around and asking their employees how they are doing. Pitching in to 

help the employees out with the problems they face at work can also help considerably 

towards showing interest. Close relations can also be promoted by the managers displaying an 

‘open’, ‘approachable’ attitude. Managerial openness, in turn, can be facilitated by adopting 

what one employee referred to as the ‘open door' policy. That is, employees should be able 

walk into the manager’s office and provide feedback, contribute suggestions and engage in 

debate without any feelings of fear or apprehension. Managers can also show openness by 

spending time ‘hanging out’ with their employees after work at the local eatery and 

participating in the occasional wedding dinners and birthday celebrations. Attending these 

informal but personal events provides excellent opportunities for the managers to bond with 

their employees. It also provides a venue for the managers and employees to discuss work 

matters freely and not be constrained by protocol.  

6.5.2 Develop skills and ability   

Interviews with the employees indicate their tremendous willingness to learn and to work hard 

without exception. Nonetheless, a lack of skills and experience appeared to be holding them 

back. Working independently invariably requires employees to plan and negotiate their duties 

and responsibilities. Participation or involvement, in turn, requires them to be able to 
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articulate and persuade others about the merits of their ideas or suggestions. Communication 

with superiors, in particular, often requires employees to have communication skills, 

including language, in order to explain, clarify and ask questions. These skills do not come 

naturally but must be worked on.   

On account of their training, the employees may not have the skills and training the managers 

have come to take for granted. Scott and Bannon (2008) talked about children in Western 

cultures being socialised from very young to work on their own and to speak up. These 

qualities however tend to be absent in East Asian cultures, leaving them disadvantaged in the 

modern workplace. Nguyen and Robinson (2010) and Trung and Swierczek (2009) refer to 

the local education systems’ focus on theory rather than work skills. This focus on theory 

often does not prepare new employees adequately to cope with the numerous demands placed 

on them in the modern workplace.  

Accordingly, the management practice of ‘delegate and forget’ which some managers mistake 

for work independence, may not work here. It is akin to throwing the employees in at the deep 

end of the pool without a lifeline. The same authors all speak of the importance of training to 

bring the employees ‘up to speed’ on the skills required to succeed at work. Classroom 

training, however, may not suffice. Classroom training may be adequate to relay information 

and knowledge but may be less effective when it comes to imparting work skills. Scott and 

Bannon (2009) recommend on-the-job coaching as a model for training the local employee. 

Coaching is especially relevant in Vietnam as it involves providing support and direction 

(Lussier & Achua 2009), both features of the paternal leader favoured in collectivist cultures. 

Interviews with the employees suggest that the employees desired not only advice and 

guidance but also instruction and direction. Coaching these employees would go a long way 

towards making them more capable and more confident on the job. 

Managers may also have to consider expanding their skills set to include listening. There are a 

number of reasons for listening. Chief among them is the high context communication style 

practised in East Asia that focuses on indirectness and discretion, which also requires one to 

be more skilled in listening. According to Adler and Rodman (2006), listening in Confucian 

East Asia is much more complex; it involves not only the ears but also the mind and heart. 

The onus falls on the manager to not only listen to what is said verbally, but also to what is 

said through context and non-verbal cues.   
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Additionally, it is not enough for managers to just listen to their employees. Managers must 

also demonstrate overtly that they are listening. The employees noted that they are always 

looking at how open and approachable the manager is to questions, feedback or suggestions. 

If the managers do not display openness the employees will invariably withdraw and proceed 

to do their jobs quietly. Tost et al. (2011) similarly observe that employee communication 

depends very much on their perceptions of leader openness. One good way to demonstrate 

openness is to follow up on feedback and suggestions from employees. Conversely, if the 

suggestions are not taken on board, the managers should also explain why.  

Listening is particularly important when making decisions. According to Borton (2000), 

Risher and Stopper (2000), Thai (2005) and Zhu (2003), consultations and consensus are key 

to successful management and decision-making in Vietnam. Apparently, managers in Vietnam 

do not make decisions alone, nor do they expect their employees to fall in line when they do. 

Instead, managers there tend to consult their employees before making any decisions. Borton 

(2000) considers that this consultation and listening is less about sharing of power, than about 

giving respect to the employees and doing what is right.  

Finally, listening enables the managers to avoid ethnocentrism. The interviews indicated that 

the employees were wary of managers who insisted on their own ways of doing things. The 

employees generally saw themselves as having to change to better adapt to the international 

workplace but they also want to see similar attempts to change on the part of the managers. 

They definitely do not want to be the only ones making changes. The Vietnamese proverb of 

following house rules clearly illustrates this: ‘nhap gia tuy tuc’ or ‘when you go into a house, 

follow the rules of that house’ (Te 1962, p. 120). 

6.5.3 Set expectations   

Managers must also ensure that their employees are fully aware of the roles or duties that they 

should attend to. Due to their background and training, the employees may be unfamiliar with 

the idea of work independence, involvement or proactive communication. These are duties 

and functions that were neither expected nor emphasised in employees in previously centrally 

planned Vietnam (Ashwill & Thai 2005). Nonetheless, they are imperative today, as they are 

seen to provide organisations with the necessary competitive advantage, and to provide 

employees with the requisite opportunities to gain recognition and advance their careers. 
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Managers need to attend to what Wagner and Hollenbeck (2009) refer to as the socialisation 

process, where employees get to learn the duties they are expected to assume, and the tasks 

they are expected to perform. Carefully articulating the duties and tasks right from the start 

will help employees to better adjust to the demands placed on them at work. For example, 

they need to understand what work independence really means: what it entails; what it refers 

to in terms of work communication; what feedback the managers expect; when and how one 

gives feedback; what questions should be asked; when it is appropriate to ask questions; and  

why asking questions is so important. 

The interviews indicated that the employees were often not clear about what was expected of 

them. They often felt confused about what they should or should not do. On the managers’ 

part, they did not help matters much. They almost always assumed that the employees knew 

what to do. To boost employee morale and performance, it is imperative for managers to 

articulate clearly to the employees what they want right from the start. For the managers, 

taking time off to guide their employee will help them considerably. Outlining for the 

employees the duties they are to assume and the tasks they are to perform will ensure the 

employees ‘learn the ropes’ quickly to adapt and survive in the increasingly demanding 

workplace. The returns, in terms of employee performance and satisfaction will definitely 

outweigh the cost in time and expenses.  

Managers also need to be aware of the roles or duties expected of them. Views on the duties 

and responsibilities of managers in Vietnam may be more conventional and traditional than 

they expect. Recent studies show the local employees’ increasing openness and expectations 

for work autonomy and participation (Vo & Hannif 2013). Notwithstanding, as Dickson, den 

Hartog and Mitchelson (2003) point out, and as evidenced in this study, in collectivist cultures 

such as Vietnam there is still an expectation for close support and help. For a long time, the 

relationship between the manager and his employee were more like the relationship between 

the master and his apprentice than that of the facilitator and his learner. As Yum (1988) 

describes it, relationships in Confucian cultures, including manager-employee, are not only 

close but also mutually obligatory, with both manager and employees having duties and 

responsibilities to attend to. This includes the managers being more hands on and not leaving 

the employees to their own devices. Consequently, the hands off, ‘you are on your own’ 

management approach may not be viewed favourably nor appreciated.  
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Nevertheless, the right level of supervision and direction ultimately depends on the maturity 

and experience of the employees. The contingency theory of leadership applies here in that 

different leadership styles should be applied to different people. Closer supervision and 

support may be needed for the newer recruits. On the other hand, more freedom should be 

given to the more experienced employees. Guiding the employees closely and patiently is 

given more impetus with the following employee remark:  

They [managers] come very demanding. It is a good thing because it brings the team 

to the new level. Become higher standard. But it doesn’t happen overnight you know? 

Yeah you know, it’s not like today we do Vietnamese auditing and tomorrow we will do 

the international auditing. It takes time. And you know if you don’t do it one at a time, 

you will receive the negative respond from the staff. (LE4) 

6.5.4   Reduce hierarchy  

Several studies indicate that power distance discourages employees from giving feedback, 

asking advice and expressing opinions (See et al. 2011). Other studies suggest that power 

distance negatively affects initiative, including communication (Tost et al. 2011). Power 

distance is a relevant theme in Vietnam owing to the observance of hierarchy. One manager 

vividly describes the effects of power distance in the workplace in Vietnam this way: 

In Canada, if the staff are not happy, you know they are unhappy and they will tell 

you. With the Vietnamese, there is a range. There are the middle-aged men who are 

more likely to be a bit more straightforward, they think of you as sort of equal. With 

20-year-old Vietnamese women, you have to draw an answer out of her. (FM2) 

As such, managers should take proactive measures to reduce power distance at work. The 

question is how. It starts with building and fostering close relations. Borton (2000) and Thang 

et al. (2007) all talk about the ability of close relations to mitigate the harmful effects of 

hierarchy and facilitate communication. Tost et al. (2011) in turn highlight the imperative of 

open communication and collegiality to reduce hierarchy. On the one hand, hierarchy 

naturally creates distance between managers and employees. Building relations, on the other 

hand, helps bridge that distance.  
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Reducing hierarchy may also require the managers not to direct or tell the employees what to 

do all the time. The employees interviewed talked about ‘sharing’ rather than ‘lecturing’ and 

about ‘showing’ rather than ‘telling’ when being given directions to facilitate communication 

and collaboration. Telling the employees will only exacerbate perceived feelings of hierarchy 

or, as one employee puts it, create feelings of ‘different levels’ between the manager and the 

employee. Lecturing the employees may also cause the loss of face and feelings of disrespect. 

Consequently managers should refrain from just telling the employees what to do and create 

distance. Rather, they should revert to the more amenable form of communication of sharing 

with their employees and relating more closely to them.   

Milliken et al. (2003), and Edmondson and Detert (2007) also mention the importance of safe 

places. For the employees, being able to ask questions or voice their opinions and concerns 

without fear of being ridiculed or reprimanded will help allay any ill feelings about hierarchy. 

One manager put it this way: ‘once they [the employees] know it’s a safe environment … they 

will learn to argue, to state their point and to clarify issues’.  Managers also need to be aware 

that language can both empower and disempower their employees. Generally, language 

affords self-assurance and confidence to those who speak it well, but only breeds 

apprehension and uncertainty to those who do not. Employees who do not speak the language 

well will fear that they will be negatively evaluated for it. On the managers’ part, they can 

help by not censuring employees for their language deficits.    

6.6 Recommendations for practice – employees 

For employees who intend on having close and supportive managers who pay attention to 

their concerns and opinions with respect and understanding, the following recommendations 

are made.  

6.6.1  Focus on the task  

Due consideration must be given to the fact that managers may be less motivated by the desire 

for good relations than by the desire to achieve goals. Managers are generally hired to achieve 

a goal or complete a job. As such, they may be more focused on tasks than on people and 

good relations. Despite this, studies have shown that a manager’s behaviour does depend on 

their employees’ performance (Barrow 1976). When employees’ performances are 

unsatisfactory, managers will be more inclined to become task-focused. And when 
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employees’ performances meet or exceed expectations, the managers are more likely be 

people-oriented. Hence, to ensure the managers remain close, supportive and people-centred, 

employees should work to ensure their performances meet the managers’ expectations. Failure 

to do so will invariably attract unwarranted attention.  

According to the foreign managers, good employee work performance invariably includes 

regular communication. One overarching theme emerging from the interviews was that 

employees do not communicate enough. For the managers, communication is a means to keep 

tabs on what is going on at work (Giles et al. 1992). Communication is preferable to close 

supervision and other forms of formal control. The idea is for the managers not to check on 

the employees all the time, but for the employees to volunteer feedback, advice and general 

information to the managers.  

As such, employees must always make it a point to ask questions when they are not sure of 

the job instructions or the approach used. The employees must also give feedback on work 

progress and work issues, especially work issues that may affect job delivery. Additionally, 

employees should articulate ideas or suggestions that may improve work performance. When 

there is clear and constant flow of communication, the managers will feel that they have a 

handle on what is going on at work. When the employees don’t communicate sufficiently the 

managers will feel a loss of control. When the employees persist in not communicating, the 

managers may be persuaded to implement other less amenable forms of control.    

6.6.2 Develop ability   

To succeed at the workplace, employees need to ensure that they have the requisite skill and 

ability to communicate. Like it or not, employees will be evaluated according to their 

willingness and ability to communicate. McCroskey et al. (1975) note some years back that 

willingness to communicate is key to work success. Those who communicate are seen as 

more competent, sociable and more attractive than those who don't. San Antonio (1987) refers 

to increased opportunities for advancement for employees who communicate well and limited 

prospects for those who do not. 

With regard to the question of what are the requisite communication skills to succeed at work, 

the interviews suggest that proactive and direct communication are the most important. The 

managers interviewed wanted proactive communication including feedback, questions, 
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opinions and suggestions. The idea is the employees should anticipate and provide their 

managers with timely information they need to make good decisions. What is most important 

is that the employees should not wait for the managers to query them.  

Proactive and direct communication will also ensure that the employees’ voices are heard. 

Adler and Rodman (2006) note the importance of coordinating communication. Essentially, 

effective communication requires the employees to match their communication behaviours 

with those of their managers or vice versa. Thus, if the managers are direct and assertive, the 

employee must likewise be direct and assertive. Further, Tost Gino and Larrick (2012) argue 

that due to perceived power distance, managers often do not listen to their employees. They 

will only listen to their employees if they feel that the employees have something of value to 

say, or it is in their best interests to do so. In this case ‘in your face,’ direct and assertive talk 

will certainly help the employees to get heard.  

Generally, managers are not obliged to listen to their employees. There are no pre-existing 

rules stating that managers must attend to their employees.  If the employees want the 

managers to listen, they need to capture their attention. Direct, assertive talk will not only help 

the employees capture the managers’ attention but will also get them in their managers’ good 

books. Various studies conducted in individualist cultures associate assertive and persuasive 

talk with competence, confidence and competitiveness (Kim 2002). By way of contrast, 

speaking quietly with downcast eyes, as employees from collectivist cultures have been taught 

to do in the presence of higher authorities (Hwa-Froelich & Vigil 2004), will not suffice in the 

modern workplace.  

At the same time, employees cannot assume that the managers are as adept at listening as they 

are.  Managers tend to be unfamiliar with indirect forms of communication and the emphasis 

on listening, particularly listening to context and non-verbal language. As explained earlier, 

employees can adapt to this by changing their communication to be more direct, assertive and 

persuasive. Alternatively, the employees can always educate their managers on the fine art of 

patient listening, although that can prove to be a considerable challenge.  

6.6.3 Set expectations   

Employees must understand their new roles. Today, managers demand that their employees 

assume greater work independence and engagement. That is, they not only want their 
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employees to be able to direct their own work, but the employees must also be able to actively 

contribute to the goings on at work. This invariably requires the employee to voice opinions, 

provide suggestions and discuss issues. It is no longer enough for the employees to wait on 

the managers and follow instructions. They must also be ready to take on roles that have 

traditionally been the sole preserve of the managers.  

Put another way, the employee role has expanded, with greater demands being placed on the 

employees today. Increasingly, the role distinction between the manager and employee has 

become indistinguishable. As a result, the employees may need to re-evaluate the Confucian 

hierarchical idea that everyone has a place and position in life, and their duty is to keep to 

them to maintain peace and harmony. In the modern workplace, there are still hierarchies, but 

they are rather fluid and flexible. The focus is on results, rather than on maintaining place and 

position. The emphasis is on work performance and survival in the marketplace rather than 

observation of roles, decorum and protocol. This may require the employees to break down 

any preconceived notions of role boundaries.  

At the same time, if employees are not ready or not comfortable with their new roles and 

duties, they should keep the managers informed.  If they want the managers to play a more 

conventional role, they should clearly articulate it at the outset. The employees need to clearly 

outline the roles or tasks they want their managers to play right at the start. They need to 

consider: what they want the managers to do; how much support they want; and what kind of 

support they want. The employees should ask if they want more help. The general idea is ‘ask 

and you shall receive’. Failure to do so will invariably lead to costly misunderstanding. 

6.6.4  Become aware of organisational culture   

Employees should also recognise the prevailing organisational culture or the ‘the way things 

are done around here’ (Schneider 1988, p. 232). They are the ‘do’s and don’ts’ of the 

organisation. Each organisation has its own rules on what constitute good behaviours and 

good attitudes. These rules are often unspoken but ultimately binding on the employees. A big 

part of the managers’ job is to promote and enforce these rules. To succeed at work the 

employees need to adhere to, if not embrace, these rules. Several managers talked about 

organisational culture or rules of behaviour that have proven so successful that they have 

made the company what it is now. Rather than fighting against these rules, the employees 

should consider how best to work with them.  
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One of the areas that these rules cover is asking questions and expressing disagreements. 

Disagreements are never seen as dissent. Neither is asking questions seen as a challenge. 

Generally, disagreements and asking questions are viewed by managers as part of the process 

of improving task efficiency and effectiveness. Consequently, when employees neglect to ask 

questions and subsequently produce substandard work, they may be viewed as unreliable, 

even irresponsible. A quote attributed to Confucius is particularly pertinent here: ‘He who 

asks a question is a fool for five minutes. He who does not ask is a fool for life’.  Another area 

covered by the said rules is the contribution of ideas and suggestions. In the main, managers 

are partial to employee participation and employee involvement. In direct contrast, holding 

back on idea contribution may be interpreted by the managers as a lack of interest or worse, a 

show of indifference.  

Rather than settling for employees who follow instructions, the managers wanted their 

employees to work with them to develop plans and implement strategies in response to issues 

and problems at work. The manager’s partiality to this approach is not without reason. 

Employee involvement is reputed to increase the quality of problem solving and decision-

making (McShane & von Glinow 2010). Better quality solutions are likely to come forth 

when there are more heads working on problems.  

Further, managers tend to associate employee involvement and participation with employee 

commitment. From their perspective, a more involved employee is more likely to be a more 

committed employee. When all the employees are involved and committed, the organisation 

would be better prepared to face the challenges of the marketplace. Hence, to gain more 

traction and recognition from their managers, employees should reassess any inhibition about 

talking and contributing, and participate more in the workplace.  

One manager sounded a rather stern warning to employees who disregard company culture: 

At our workplace, we kind of push our culture, the way we are. We forced them to 

follow us. We are an organisation that has been around for more than a hundred 

years. The culture is this. That's how we survive. Don't think that you come in and you 

can change the culture. I mean, I think after a while, it is a natural selection process. 

If they feel that they cannot fit into the culture, they will leave. So those who remain 

tend to deal with the situation better. (FM3) 
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6.7 Contribution to  theory building 

This study provides deeper insights into the foreign managers’ and local employees’ 

experiences in communication at work, shedding light on what they perceive to be issues or 

concerns at work. It presents a valuable contribution to the body of knowledge on culture and 

communication at the international workplaces in HCMC, Vietnam. Whilst much research has 

been done on culture and communication in the Western context, few equivalent studies have 

been made in East Asia. Vietnam, in particular, has yet to have a comprehensive study in the 

subject area.  Further, this study provides insights from the perspective of culture, 

communication and leadership. Whilst many studies have focused on either culture and 

leadership or culture and communication, this study provides insights into the research 

situation from the perspective of all three disciplines. Analysis of the data from all three 

disciplines affords a more holistic picture of the situation under investigation. Because the 

disciplines are intricately linked, neglecting one or the other would invariably diminish the 

results of the study.  

In this study, work roles were highlighted. Both managers and employees expected the other 

to take on certain duties, function and responsibilities. In essence, there were certain 

expectations from both managers and employees on what the other should do and how they 

should do it. Perceptions of work roles come partly from the positions held at work and partly 

from the employees’ cultural backgrounds and training. Failure to conform or to comply with 

these perceived roles will invariably cause confusion and apprehension among the parties 

concerned.  

In particular, the role of the empowered employee was emphasised. Various studies have 

reported the rise of the empowered employees in the modern workplace. Generally, the 

empowered employee is one who is able to work alone, take on responsibilities and make 

decisions (Miller et al. 2012; Yukl 2013). The belief is that empowered employees will be 

more motivated to work if they are given control over their work, and if they are able to 

obtain credit for its success. There is also the idea that the empowered employee will provide 

the organisation with a greater competitive advantage in the global marketplace.    

At the same time, the role of the supportive manager received attention. Various studies have 

also highlighted the importance of the supportive leader. The supportive manager has also 

been referred to as one who shows concern and takes interest in their employees (Dorfman et 

al. 1997; House 1996). The idea is that managers should help and support their employees 
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until they are able to turn in credible work performances. This will not only help job 

performance but also employee satisfaction. 

This study also highlights the idea that work roles are closely linked to work communication. 

That is, employee empowerment is not only about giving the employees responsibilities and 

opportunities to get involved at work; it is also about communication, particularly verbal 

communication. True autonomy only occurs when employees are able to, and are given the 

opportunity to discuss, clarify and negotiate work duties and responsibilities. Similarly, true 

involvement occurs when employees are able to explain, assert and persuade others of their 

ideas and suggestions, and are given the opportunity to do so. The ability to communicate 

effectively allows the employees to take better control of their work and better engage 

themselves at work. The reverse is also true, that when the employees are not able to 

communicate effectively due to language or cultural issues. The employees’ willingness to 

engage and take responsibility for work will be compromised when the ability to 

communicate is in question. As such, questions should be asked about what can be done to 

facilitate open, direct communication from the employees. 

Similarly, managerial support is very much about communication, specifically listening. 

House (1996) and Dorfman (1998) describe the supportive leader as one who is concerned 

about his or her employees and communicates respect to them. This study highlights the 

importance of listening in communicating respect. Careful listening to the employees’ 

concerns and opinions will persuade the employees that the managers are interested in them. 

Following up on concerns will indicate respect for the employees opinions, and show that 

they are valuable contributing members of the organisation. Genuine interest expressed 

through listening is most important in East Asia as it not only connects the managers to their 

employees but also encourages greater employee commitment and engagement. The question 

arises as to what can be done to encourage more careful listening on the part of managers.  

This study also underlines the idea that in East Asia especially, the relationship between the 

empowered employee and the supportive manager is one that is complementary rather than 

contradictory. That is, in order to gain the empowered employees, managers need to first 

provide them the necessary support. The idea is that managers need to guide and coach 

employees until they can truly work on their own and take more responsibility. Put another 

way, employee empowerment does not mean the managers get to throw the employees in at 

the deep end of the pool and walk away. Rather, the manager’s role is to help and support the 
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employee until they are able to swim at the deep end of the pool in confidence. This flies in 

the face of the approach of many managers who regard empowerment simply as another term 

for the ‘delegate and forget’ approach. If anything, employee empowerment demands greater 

support from managers in Vietnam. Increased support is required here, not only because the 

employees may lack the requisite skills that the managers often take for granted, but also 

because that is role or duty of the manager.    

This study also emphasises how the idea of work roles can be perceived very differently. As 

explained earlier, roles have been described at different times and by different authors as 

duties or responsibilities, tasks or functions, or simply expected behaviours associated with a 

position (Bidell 1986). Generally, the definition of work roles has evolved over time from that 

of duties and responsibilities to that of activity and function. This change can be attributed in 

part to societal change in beliefs and values to accommodate the increasingly competitive and 

global society that we live in. Hofstede (2001) notes that cultural beliefs can and will change, 

albeit slowly, on account of a changing environment.  

This study highlights the idea of work roles in East Asia as duties and responsibilities, not just 

functions and task. Like ‘face’ concerns, roles are taken more seriously in collectivist East 

Asian countries such as Vietnam. The interviews and the literature serve to reinforce this idea. 

Yum (1988) observes that relationships in East Asia are not relational but also mutually 

obligatory. That is, when in close relationships with important others, there are duties and 

responsibilities that cannot be dispensed with. Gannon and Newman (2001) similarly observe 

that whilst individualist cultures emphasise individual rights and privileges, collectivist 

cultures focus on duties and responsibilities. Bontempo and Rivero (1992) point out that 

behaviours in collectivist cultures are in the main determined by their perceptions of roles, 

duties and obligations rather than values and attitudes. Invariably, the focus on roles goes 

back to the members of collectivist cultures having strong feelings of interdependence and the 

emphasis on fitting in and maintaining good relations and harmony (Fiske et al. 1998).  

In Vietnam, the importance of roles is reflected in several studies. For example, Ashwill and 

Thai (2005) cite a World Values survey study that queried the Vietnamese respondents on 

some of their goals in life. More than 97 percent of the respondents included ‘to make my 

parents proud.’  To another question on the family, nearly 100 percent thought that parents 

ought to be respected regardless of their qualities or their faults.  
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These strong feelings of duty and responsibility to the family are inevitably carried over to the 

workplace. Borton (2000) refers to the importance of ‘right relationships’ in the workplace. 

That is, managers and employees occupy a certain place or position in the organisation and 

therefore must attend to related duties and obligations.  

The implication of roles as duties and responsibilities is significant. Pellegrini and Scandura 

(2008) note that for peace and harmony to prevail at work, both managers and employees 

must play their respective roles and duties.  When one party complies with their duties and 

responsibilities but the other neglects theirs, disaffection, disharmony, or worse, conflict, will 

invariably ensue. Several of the managers talked about ‘leveraging’ and ‘harnessing’ the 

employees’ industry. One way to do that is to adhere to perceived roles. If the managers 

assume his or her roles, including that of being a supportive manager, they will be able to 

access a highly committed, engaged and productive set of employees. Conversely, when 

managers neglect their duties and responsibilities, the employees have every right to neglect 

theirs too.  

Whilst the employees appeared to focus on duties and obligations or ‘right relationships’, they 

also displayed a willingness to take on new roles and duties if given the opportunity and the 

requisite training or coaching. A number of the employees expressed satisfaction in being able 

to work on their own and actively contribute to the organisation. This has similarly been 

observed in more recent studies. Vo and Hannif (2013), for example, observe that the local 

employees working in foreign joint ventures, were particularly eager and enthusiastic about 

being able to actively contribute to the organisation. The younger employees especially 

perceive autonomy and involvement as the way it should be.  

This phenomenon appears to correspond to Ralston’s (2007) observations on ‘crossvergence’.  

That is, the employees appear to take on a mix of traditional Vietnamese and contemporary 

Western values, beliefs and roles. The Vietnamese employees are traditional in the sense that 

they still observe deeply embedded Confucian value of ‘right relationships’, but at the same 

time, they are ready to embrace new values and new practices to advance themselves. They 

are less willing to be constrained by the age-old tradition of formality, protocol and 

differentiated roles if it hinders their progress. For their part, managers should try to 

understand and manage this ‘crossvergence’. 

 



188 

 

Bogdan, R & Biklen, SK 2003, Qualitative research for education: An introduction to theory 

and methods, Allyn and Bacon, Boston, MA. 

Bontempo, R & Rivero, J 1992, ‘Cultural variation in cognition: The role of self-concept in 

the attitude-behavior link’, paper presented at the annual meeting of the American 

Academy of Management, Las Vegas, NV. 

Borton, L 2000, ‘Working in a Vietnamese voice’, The Academy of Management Executive, 

vol. 14, no. 4, pp. 20-29. 

Brown, P & Levinson, SC 1987, Politeness: Some universals in language usage, Cambridge 

University Press, Cambridge, UK. 

Bryman, A 1988, Quantity and quality in social research, Hyman, London. 

Bryman, A & Bell, E 2007, Business research methods, 2nd edn, Oxford University Press, 

NY. 

Cardon, PW & Scott, JC 2003, ‘Chinese business face: Communication behaviors and 

teaching approaches’, Business Communication Quarterly, vol. 66, no. 4, pp. 9-22. 

Chandler, AD 1990, Scale and scope: The dynamics of industrial capitalism, Harvard 

University Press, Cambridge, MA. 

Charmaz, K 2006, Constructing grounded theory: A practical guide through qualitative 

analysis, Sage, Thousand Oaks, CA. 

Chatman, JA & Barsade, SG 1995, ‘Personality, organizational culture, and cooperation: 

Evidence from a business simulation’, Administrative Science Quarterly, vol. 40, no. 

3, pp. 423-443. 

Chen, CC & Lee, YT 2008, Leadership and management in China: Philosophies, theories, 

and practices, Cambridge University Press, NY. 

Chen, GM 1995, ‘Differences in self-disclosure patterns among Americans versus Chinese: A 

comparative study’, Journal of Cross-Cultural Psychology, vol. 26, no. 1, pp. 84-91. 

Chen, GM & Chung, J 1994, ‘The impact of Confucianism on organizational 

communication’, Communication Quarterly, vol. 42, no. 2, pp. 93-105. 

The Chinese Culture Connection 1987, ‘Chinese values and the search for culture-free 

dimensions of culture’, Journal of Cross-Cultural Psychology, vol. 18, no. 2, pp. 143-

164. 

Corbin, J & Strauss, A 2008, Basics of qualitative research: Techniques and procedures for 

developing grounded theory, 3rd edn, Sage, Thousand Oaks, CA. 

Covey, SR 2004, The seven habits of highly effective people, Simon & Schuster, NY. 

 



189 

 

Creswell, JW 2007, Qualitative inquiry and research design: Choosing among five 

approaches, 2nd edn, Sage, Thousand Oaks, CA. 

Creswell, JW 2009, Research design: Qualitative, quantitative, and mixed methods 

approaches, 3rd edn, Sage, Thousand Oaks, CA. 

Creswell, JW 2012, Qualitative inquiry and research design: Choosing among five 

approaches, 3rd edn, Sage, Thousand Oaks, CA. 

Dance, FE & Larson, CE 1972, Speech communication: Concepts and behavior, Holt, 

Rinehart & Winston, New York. 

Den Hartog, DN 2004, ‘Leading in a global context: Vision in complexity’ in HW Lane, M 

Maznevski, ME Mendenhall & J McNett (eds.), The Blackwell handbook of global 

management: A guide to managing complexity, Blackwell Publishing, Malden, MA, 

pp. 3-26. 

Denscombe, M 2007, The good research guide: For small-scale social research projects, 3rd 

edn, Open University Press, Berkshire. 

Denscombe, M 2010, The good research guide: For small-scale social research projects, 4th 

edn, Open University Press, Berkshire. 

Denzin, NK & Lincoln, YS 2000, The Sage handbook of qualitative research, 2nd edn, Sage, 

Thousand Oaks, CA. 

Denzin, NK & Lincoln, YS 2003, The Landscape of Qualitative Research: Theories and 

Issues, 2nd edn, Sage, Thousand Oaks, CA. 

Dickson, MW, den Hartog, DN & Mitchelson, JK 2003, ‘Research on leadership in a cross-

cultural context: Making progress, and raising new questions’, The Leadership 

Quarterly, vol. 14, no. 6, pp. 729-768. 

Dorfman, PW, Howell, JP, Hibino, S, Lee, JK, Tate, U & Bautista, A 1997, ‘Leadership in 

Western and Asian countries: Commonalities and differences in effective leadership 

processes across cultures’, The Leadership Quarterly, vol. 8, no. 3, pp. 233-274. 

Duoc, TQ & Metzger, C 2007, ‘Quality of business graduates in Vietnamese institutions: 

Multiple perspectives’, Journal of Management Development, vol. 26, no. 7, pp. 629-

643. 

Earley, PC 1989, ‘Social loafing and collectivism: A comparison of the United States and the 

People's Republic of China’, Administrative Science Quarterly, vol. 34, no. 4, pp. 565-

581. 

Earley, PC 1994, ‘Self or group? Cultural effects of training on self-efficacy and 

performance’, Administrative Science Quarterly, vol. 39, no. 1, pp. 89-117. 



190 

 

Eckhardt, GM 2004, ‘The role of culture in conducting trustworthy and credible qualitative 

business research in China’, in R Marschan-Piekkari & C Welch (eds.), Handbook of 

qualitative research methods for international business, Edward Elgar Publisher, 

Cheltenham, UK, pp. 402 - 420. 

Economist Intelligence Unit 2011, Country Report: Vietnam, Economist, London. 

Economist Intelligence Unit 2013, Country Report: Vietnam, Economist, London. 

Economist Intelligence Unit 2013, Skilled labour shortfalls in Indonesia, the Philippines, 

Thailand and Vietnam, Economist, London. 

Edmondson, A & Detert, J 2007, ‘Why employees are afraid to speak’, Harvard Business 

Review, vol. 85. 

Ellis, C 1995, ‘Culture shock’, Vietnam, Times Book International, Singapore.  

Erez, M 1997, ‘A culture-based model of work motivation’, in PC Earley & M Erez (eds.), 

New perspectives on international industrial/organizational psychology, Lexington 

Press, San Francisco, CA, pp. 193-242. 

Erez, M 2010, ‘Culture and job design’, Journal of Organizational Behavior, vol. 31, no. 2‐3, 

pp. 389-400. 

Eylon, D & Au, KY 1999, ‘Exploring empowerment cross-cultural differences along the 

power distance dimension’, International Journal of Intercultural Relations, vol. 23, 

no. 3, pp. 373-385. 

Fang, T & Faure, GO 2011, ‘Chinese communication characteristics: A Yin Yang 

perspective’, International Journal of Intercultural Relations, vol. 35, no. 3, pp. 320-

333. 

Farh, JL & Cheng, BS 2000, ‘A cultural analysis of paternalistic leadership in Chinese 

organizations’, in JT Li, AS Tsui & E Weldon (eds.), Management and organizations 

in the Chinese context, MacMillan, London, pp. 84-127. 

Feely, AJ & Harzing, AW 2003, ‘Language management in multinational companies’, Cross 

Cultural Management, vol. 10, no. 2, pp. 37-52. 

Fiedler, FE & Chemers, MM 1967, A theory of leadership effectiveness, McGraw-Hill, New 

York. 

Fiske, AP, Kitayama, S, Markus, HR & Nisbett, RE 1998, ‘The cultural matrix of social 

psychology’, in D Gilbert, AP Fiske & G Lindzey (eds.), The handbook of social 

psychology, McGraw-Hill, New York, pp. 915-981. 

Fukuyama, MA & Greenfield, TK 1983, ‘Dimensions of assertiveness in an Asian-American 

student population’, Journal of Counseling Psychology, vol. 30, no. 3, pp. 429-432. 



191 

 

Gannon, MJ & Newman, KL 2001, The handbook of cross-cultural management, Blackwell 

Publishing, Malden, MA. 

Gao, G & Ting-Toomey, S 1998, Communicating effectively with the Chinese, Sage, 

Thousand Oaks, CA. 

Geertz, C 1973, The interpretation of cultures, Basic Books, New York. 

Gelfand, MJ, Erez, M & Aycan, Z 2007, ‘Cross-cultural organizational behavior’, Annual 

Review of Psychology, vol. 58, pp. 479-514. 

George, ES 2010, ‘Higher education in Vietnam 1986–1998: Education in transition to a new 

era?’ in G Harman, M Hayden & TN Phạm (eds.), Reforming higher education in 

Vietnam: challenges and priorities, Springer, Heidelberg, pp. 31-49. 

Gibson, J, Ivancevich, J, Donnelly, J & Konopaske, R 2011, Organizations: behavior, 

structure, processes, McGraw-Hill Education, New York. 

Giles, H, Coupland, N & Wiemann, JM 1992, ‘‘Talk is cheap’ but ‘my word is my bond:’ 

Beliefs about talk’, in K Bolton & H Kwok (eds.), Sociolinguistics today: 

International perspectives, Routledge, London, pp. 218-243.  

Glaser, BG 1978, Theoretical sensitivity: Advances in the methodology of grounded theory. 

Mill Valley, Sociology Press, Mill Valley, CA. 

 Glaser, BG 2001, The grounded theory perspective: Conceptualization contrasted with 

description, Sociology Press, Mill Valley, CA. 

Glaser, BG & Holton, J 2004, ‘Remodeling grounded theory’, in Forum Qualitative 

Sozialforschung/Forum: Qualitative Social Research, vol. 5, no. 2. Art. 4. 

Glaser, BG & Strauss, AL 1967, The discovery of grounded theory: Strategies for qualitative 

research, Aldine de Gruyter, Chicago. 

Goulding, C 2002, Grounded theory: A practical guide for management, business and market 

researchers, Sage, London. 

Guba, EG & Lincoln, YS 1994, ‘Competing paradigms in qualitative research’, in NK Denzin 

& YS Lincoln (eds.), Handbook of qualitative research, Sage, Thousand Oaks, CA, 

pp. 105-118. 

Gudykunst, WB 2004, Bridging differences: Effective intergroup communication, Sage, 

Thousand Oaks, CA. 

Gudykunst, WB & Matsumoto, Y 1996, ‘Cross-cultural variability of communication in 

personal relationships’, in WB Gudykunst, S Ting-Toomey & T Nishida (eds.), 

Communication in personal relationships across cultures, Sage, Thousand Oaks, CA, 

pp. 19-56. 



192 

 

Gudykunst, WB & Mody, B 2001, Handbook of international and intercultural 

communication, 2nd edn, Sage, Thousand Oaks, CA. 

Gudykunst, WB & Ting-Toomey, S 1988, ‘Culture and affective communication’, American 

Behavioral Scientist, vol. 31, no. 3, pp. 384-400. 

Gudykunst, WB, Ting-Toomey, S & Nishida, T 1996, Communication in personal 

relationships across cultures, Sage, Thousand Oaks, CA. 

Hall, ET 1959, The silent language, Doubleday, New York. 

Hall, ET 1976, Beyond culture, Doubleday, New York. 

Hall, ET & Hall, MR 1990, Understanding cultural differences, Nicholas Brealey Publishing, 

London.  

Hampden-Turner, C & Trompenaars, F 1998, Riding the waves of culture: Understanding 

diversity in global business, McGraw-Hill, New York. 

Hargie, O & Dickson, D 2004, Skilled interpersonal communication: Research, theory and 

practice, Routledge, New York. 

Harris, PPR, Moran, RT & Moran, SSV 2004, Managing cultural differences: Global 

leadership strategies for the 21st century, Butterworth-Heinemann, Oxford. 

Harzing, AW & Feely, AJ 2008, ‘The language barrier and its implications for HQ-subsidiary 

relationships’, Cross Cultural Management, vol. 15, no. 1, pp. 49-61. 

Hayden, M & Thiep, LQ 2007, ‘Institutional autonomy for higher education in Vietnam’, 

Higher Education Research & Development, vol. 26, no. 1, pp. 73-85. 

Healy, M & Perry, C 2000, ‘Comprehensive criteria to judge validity and reliability of 

qualitative research within the realism paradigm’, Qualitative Market Research, vol. 3, 

no. 3, pp. 118-126. 

Heine, SJ, Takata, T & Lehman, DR 2000, ‘Beyond self-presentation: Evidence for self-

criticism among Japanese’, Personality and Social Psychology Bulletin, vol. 26, no. 1, 

pp. 71-78. 

Hersey, P & Blanchard, KH 1981, ‘So you want to know your leadership style?’ Training and 

Development Journal, vol. 35, no. 6, pp. 34-54. 

Hieu, PD 2013, ‘Problems and conflicts in managing international joint ventures in 

Vietnam’, Philippine Management Review, vol. 20, pp. 47-64 

Hofstede, G 1980, Culture’s consequences, Sage, Beverly Hills, CA. 

Hofstede, G 1984, ‘Cultural dimensions in management and planning’, Asia Pacific Journal 

of Management, vol. 1, no. 2, pp. 81-99. 

 



193 

 

Hofstede, G 1986, ‘Cultural differences in teaching and learning’, International Journal of 

Intercultural Relations, vol. 10, no. 3, pp. 301-320. 

Hofstede, GH 2001, Culture's consequences: comparing values, behaviors, institutions and 

organizations across nations, Sage, Thousand Oaks, CA. 

Hofstede, G, Hofstede, GJ & Minkov, M 2010, Cultures and organizations: Software of the 

mind, 3rd edn, McGraw-Hill, New York. 

Holtgraves, T 1994, ‘Communication in context: Effects of speaker status on the 

comprehension of indirect requests’, Journal of Experimental Psychology, Learning, 

Memory, and Cognition, vol. 20, no. 5, pp. 1205-1218. 

Holtgraves, T 1997, ‘Styles of language use: Individual and cultural variability in 

conversational indirectness’, Journal of Personality and Social Psychology, vol. 73, 

no. 3, pp. 624-637. 

Hoobler, D & Hoobler, T 2009, Confucianism, Infobase Publishing, New York, NY. 

House, RJ 1971, ‘A path goal theory of leader effectiveness’, Administrative Science 

Quarterly, vol. 16, no. 3, pp. 321-339. 

House, RJ 1996, ‘Path-goal theory of leadership: Lessons, legacy, and a reformulated theory’, 

The Leadership Quarterly, vol.7, no. 3, pp. 323-352.  

Hsu, CF 2004, ‘Sources of differences in communication apprehension between Chinese in 

Taiwan and Americans’, Communication Quarterly, vol. 52, no. 4, pp. 370-389. 

Hwa-Froelich, DA & Vigil, DC 2004, ‘Three aspects of cultural influence on communication: 

A literature review’, Communication Disorders Quarterly, vol. 25, no. 3, pp. 107-118. 

Hwa-Froelich, DA & Westby, CE 2003, ‘A Vietnamese head start interpreter: a case study’, 

Communication Disorders Quarterly, vol. 24, no. 2, pp. 86-98. 

Hwang, KK 1987, ‘Face and favor: the Chinese power game’, American Journal of Sociology, 

vol. 92, no. 4, pp. 944-74. 

Iyengar, SS & Lepper, MR 1999, ‘Rethinking the value of choice: A cultural perspective on 

intrinsic motivation’, Journal of Personality and Social Psychology, vol. 76, no. 3, pp. 

349-366. 

Javidan, M, House, RJ & Dorfman, PW 2004, ‘A nontechnical summary of GLOBE 

findings’, in RJ House, PJ Hanges, M Javidan, PW Dorfman & V Gupta (eds.), 

Culture, leadership, and organizations: The GLOBE study of 62 societies, Sage, 

Thousand Oaks, CA, pp. 29-48. 

Johnson, R 1979, Three problematics: Elements of a theory of working class culture, Centre 

for Contemporarary Cultural Studies, University of Birmingham, UK. 



194 

 

Keesing, RM 1974, ‘Theories of culture’, Annual Review of Anthropology, vol. 3, pp. 73-97. 

Keyton, J 2006, Communication research: Asking questions, finding answers, 3rd edn, 

McGraw-Hill, New York. 

Kim, MS 1993, ‘Culture-based interactive constraints in explaining intercultural strategic 

competence’, in RL Wiseman & J Koester (eds.), Intercultural communication 

competence, Sage, Newbury Park, CA, pp. 132-150. 

Kim, MS 2002, Non-Western perspectives on human communication: Implications for theory 

and practice, SAGE, Thousand Oaks, CA. 

Kincaid, DL 1979, The convergence model of communication, East-West Center, Honolulu, 

HI. 

Kirkpatrick, S & Locke, EA 1991, ‘Leadership: do traits matter?’ The Executive, vol. 5 no. 2, 

pp. 48-60. 

Kitayama S, Markus HR, Matsumoto H & Norasakkunkit V 1997, ‘Individual and collective 

processes in the construction of the self: Self-enhancement in the United States and 

self-criticism in Japan’, Journal of Personality and Social Psychology, vol. 72, no. 6, 

pp. 1245. 

Kluckhohn, C 1951, ‘The study of culture’, in D Lerner & HD Lasswell (eds.), The Policy 

Sciences, Stanford University, Stanford, pp. 86-101. 

Kluckhohn, FR & Strodtbeck, FL 1961, Variations in value orientations, Greenwood Press, 

Westport, CT.  

Kogut, B 1991, ‘Country capabilities and the permeability of borders’, Strategic Management 

Journal, vol. 12, no. S1, pp. 33-47. 

Kotter, JP 2001, ‘What leaders really do?’ Harvard Business Review, vol. 79, no. 11, pp. 85-

98. 

Kraut, AI, Pedigo, PR, McKenna, DD, & Dunnette, MD 2005. ‘The role of the manager:  

What's really important in different management jobs’, The Academy of Management 

Executive, vol. 19, no. 4, pp. 122-129. 

Kvale, S 1996, Interviews: An introduction to qualitative research interviewing, Sage, 

Thousand Oaks, CA. 

Lange, AJ, Jakubowski, P & McGovern, TV 1976, Responsible assertive behavior: 

Cognitive/behavioral procedures for trainers, Research Press, Champaign, IL. 

Larson, JR 1977, ‘Evidence for a self‐serving bias in the attribution of causality’, Journal of 

Personality, vol. 45, no. 3, pp. 430-441. 

 



195 

 

Laurent, A 1986, ‘The cross‐cultural puzzle of international human resource management’, 

Human Resource Management, vol. 25, no. 1, pp. 91-102. 

 Lee, SKJ & Yu, K 2004, ‘Corporate culture and organizational performance’, Journal of 

Managerial Psychology, vol. 19, no. 4, pp. 340-359. 

Lewin, K, Lippitt, R & White, RK 1939, ‘Patterns of aggressive behavior in experimentally 

created ‘social climates’, Journal of Social Psychology, vol. 10, pp. 271-301. 

Lincoln, YS & Guba, EG 1985, Naturalistic inquiry, Sage, Newbury Park, CA. 

Lindsley, SL 1999, ‘Communication and the Mexican way: Stability and trust as core symbols 

in Maquiladoras’, Western Journal of Communication (includes Communication 

Reports), vol. 63, no. 1, pp. 1-31. 

Locke, E & Latham, G 2002, ‘Building a practically useful theory of goal setting and task 

motivation’, American Psychologist, vol. 57, no. 9, pp. 705-717. 

Lussier, RN & Achua, CF 2009, Leadership: Theory, application, & skill development, 4th 

edn, South-Western Publishing, Mason, OH. 

Lustig, M & Koester, J 2010, Intercultural competence: Interpersonal communication across 

cultures, 6th edn, Allyn & Bacon, Boston, MA. 

Mai, A, Bilbard, L & Som, A 2009, ‘Conducting business in Vietnam: A brief for 

international managers’, Global Business and Organizational Excellence, vol. 28, no. 

3, pp. 55-78. 

Major, RC, Fitzmaurice, SF, Bunta, F & Balasubramanian, C 2002, ‘The effects of non-native 

accents on listening comprehension: Implications for ESL assessment’, Tesol 

Quarterly, vol. 36, no. 2, pp. 173-190. 

Mann, RD 1959, ‘A review of the relationships between personality and performance in small 

groups’, Psychological Bulletin, vol. 56, no. 4, pp. 241. 

Markus, HR, & Kitayama, S 1991, ‘Culture and the self: Implications for cognition, emotion, 

and motivation’, Psychological Review, vol. 98, no. 2, pp. 224.  

Matsumoto, DR 2001, Handbook of culture and psychology, Oxford University Press, New 

York. 

Maxwell, JA 2012, Qualitative research design: An interactive approach, 3rd edn, Sage, 

Thousand Oaks, CA. 

McCann, T & Clark, E 2003a, ‘Grounded theory in nursing research: Part 1 – Methodology’, 

Nurse Researcher, vol. 11, no. 2, p. 7-18. 

McCann, T & Clark, E 2003b, ‘Grounded theory in nursing research: Part 2 – Critique’, Nurse 

Researcher, vol. 11, no. 2, pp. 19-28. 



196 

 

McCann, T & Clark, E 2003c, ‘Grounded theory in nursing research: Part 3 – Application’, 

Nurse Researcher, vol. 11, no. 2, p. 29-39. 

McClelland, DC 1961, The achieving society, Van Nostrand, Princeton. 

McCroskey, JC, Richmond, VP, Daly, JA & Cox, BG 1975, ‘The effects of communication 

apprehension on interpersonal attraction’, Human Communication Research, vol. 2, 

no. 1, pp. 51-65. 

McCroskey, JC, Richmond, VP, Daly, JA & Falcione, RL 1977, ‘Studies of the relationship 

between communication apprehension and self‐esteem’, Human Communication 

Research, vol. 3, no. 3, pp. 269-277. 

McShane, SL & von Glinow, MA 2008, Organizational behavior: Emerging realities for the 

workplace revolution, McGraw-Hill, New York. 

McShane, SL & von Glinow, MA 2010, Organizational behavior: Emerging knowledge and 

practice for the real world, McGraw-Hill Irwin, Boston. 

Mendenhall, M & Oddou, G 1985, ‘The dimensions of expatriate acculturation: A 

review’, Academy of Management Review, vol. 10, no. 1, pp. 39-47. 

Merriam, SB 2009, Qualitative research: A guide to design and implementation, Jossey-Bass, 

San Francisco, CA. 

Miles, MB & Huberman, AM 1994, Qualitative data analysis, 2nd edn, Sage, Thousand 

Oaks, CA. 

Miller, LC, Cooke, L, Tsang, J & Morgan, F 1992, ‘Should I brag? Nature and impact of 

positive and boastful disclosures for women and men’, Human Communication 

Research, vol. 18, no. 3, pp. 364-399. 

Miller, P, Skringar, ER, Dalglish, C & Stevens, T 2012, Leadership and change management: 

Leading for change, Tilde University Press, Prahran, VIC. 

Milliken, FJ, Morrison, EW & Hewlin, PF 2003, ‘An exploratory study of employee silence: 

issues that employees don’t communicate upward and why’, Journal of Management 

Studies, vol. 40, no. 6, pp. 1453-1476. 

Misumi, J 1985, The behavioral science of leadership: An inter disciplinary Japanese 

research program, University of Michigan Press, Ann Arbor, MI.  

Mintzberg, H 1973, The nature of managerial work, Harper and Row, New York. 

Montague, A 2013, ‘Vocational and skill shortages in Vietnamese manufacturing and service 

sectors, and some plausible solutions’, Asia Pacific Journal of Human Resources, vol. 

51, no. 2, pp. 208-227. 

Moustakas, C 1994, Phenomenological research methods, Sage, Thousand Oaks, CA. 



197 

 

Napier, NK, Hosley, S & Van Nguyen, T 2004, ‘Conducting qualitative research in Vietnam: 

ethnography, grounded theory and case study research’, in R Marschan-Piekkari & C 

Welch (eds.), Handbook of qualitative research methods for international business, 

Edward Elgar Publishing, Cheltenham, pp. 384-401. 

Nardon, L & Steers, RM 2009, ‘The culture theory jungle: divergence and convergence in 

models of national culture’, in RS Bhagat & RM Steers (eds.), Cambridge handbook 

of culture, organizations, and work, Cambridge University Press, Cambridge, pp. 3-

22. 

Neeley, TB, Hinds, P & Cramton, C 2009, ‘Walking through jelly: Language proficiency, 

emotions, and disrupted collaboration in global work’, Harvard Business School 

Organizational Behavior Unit Working Paper, no. 09-138. 

Neuman, LW 2007, Social research methods: Qualitative and quantitative approaches, 

Pearson Education, Boston, MA. 

Newman, KL & Nollen, SD 1996, ‘Culture and congruence: The fit between management 

practices and national culture’, Journal of International Business Studies, vol. 27, no. 

4, pp. 753-779. 

Ng, K & Hase, S 2008, ‘Grounded suggestions for doing a grounded theory business 

research’, Electronic Journal of Business Research Methods, vol. 6, no. 2, pp. 155 - 

170 

Nguyen, PA & Robinson, AG 2010, ‘Managing continuous improvement in Vietnam: Unique 

challenges and approaches to overcome them’, Quality Management Journal, vol. 17, 

no. 2, pp. 27-41. 

Nilan, P 1999, ‘Young people and globalizing trends in Vietnam’, Journal of Youth Studies, 

vol. 2, no. 3, pp. 353-370. 

Nordholm, LA 1980, ‘Beautiful patients are good patients: Evidence for the physical 

attractiveness stereotype in first impressions of patients’, Social Science & Medicine. 

Part A: Medical Psychology & Medical Sociology, vol. 14, no. 1, pp. 81-83. 

Ohbuchi, KI, Fukushima, O & Tedeschi, JT 1999, ‘Cultural values in conflict management 

goal orientation, goal attainment, and tactical decisions’, Journal of Cross-Cultural 

Psychology, vol. 30, no. 1, pp. 51-71. 

Onishi, J & Bliss, RE 2006, ‘In search of Asian ways of managing conflict: A comparative 

study of Japan, Hong Kong, Thailand and Vietnam’, International Journal of Conflict 

Management, vol. 17, no. 3, pp. 203-225. 

 



198 

 

Patton, MQ 2002, Qualitative research and evaluation methods, 3rd edn, Sage, Thousand 

Oaks, CA. 

Pellegrini, EK & Scandura, TA 2008, ‘Paternalistic leadership: A review and agenda for 

future research’, Journal of Management, vol. 34, no. 3, pp. 566-593. 

Peters, TJ & Waterman, RH 1982, In search of excellence, Harper & Row, New York. 

Quang, T 1997, ‘Sustainable economic growth and human resource development in Vietnam’, 

Transitions, vol. 38, nos. 1-2, pp. 255-280. 

Quang, T & Vuong, NT 2002, ‘Management styles and organisational effectiveness in 

Vietnam’, Research and Practice in Human Resource Management, vol. 10, no. 2, pp. 

36-55. 

Quelch, JA & Dinh-Tan, CM 1998, ‘Country managers in transitional economies: the case of 

Vietnam’, Business Horizons, vol. 41, no. 4, pp. 34-40. 

Ralston, DA 2007, ‘The crossvergence perspective: Reflections and projections’, Journal of 

International Business Studies, vol. 39, no. 1, pp. 27-40. 

Ralston, DA, Gustafson, DJ, Elsass, PM, Cheung, F & Terpstra, RH 1992, ‘Eastern values: A 

comparison of managers in the United States, Hong Kong, and the People's Republic 

of China’, Journal of Applied Psychology, vol. 77, no. 5, pp. 664. 

Ralston, DA, Nguyen, VT & Napier, NK 1999, ‘A comparative study of the work values of 

North and South Vietnamese managers’, Journal of International Business Studies, 

vol. 30, no. 4, pp. 655-672 

Redding, SG & Ng, M 1983, ‘The role of “face” in the organizational perceptions of Chinese 

managers’, International Studies of Management & Organization, vol. 13, no. 3, pp. 

92-123. 

Risher, H & Stopper, W 2000, ‘Current practice: Paradoxes in Vietnam and America: 

‘Lessons earned’  –  Part III’, Human Resource Planning, vol. 23, no. 3, pp. 8-10. 

Ritchie, J & Lewis, J 2003, Qualitative research practice: A guide for social science students 

and researchers, Sage, Thousand Oaks, CA. 

Ronen, S & Shenkar, O 1985, ‘Clustering countries on attitudinal dimensions: A review and 

synthesis’, Academy of Management Review, vol. 10, no. 3, pp. 435-454. 

Ross, L, Greene, D & House, P 1977, ‘The ‘false consensus effect’: An egocentric bias in 

social perception and attribution processes’, Journal of Experimental Social 

Psychology, vol. 13, no. 3, pp. 279-301. 

Rowley, C & Truong, Q 2009, The changing face of Vietnamese management, Routledge, 

New York. 



199 

 

Samovar, LA & Porter, RE 2003, ‘Understanding intercultural communication: an 

introduction and overview’, in LA Samovar, RE Porter & ER McDaniel (eds.), 

Intercultural communication: A reader, 10th edn, Cengage Learning, Belmont, CA, 

pp. 6-17. 

Samovar, LA, Porter, RE & McDaniel, ER 2008, Intercultural communication: A reader, 

12th edn, Cengage Learning, Boston, MA. 

Samovar, LA, Porter, RE & McDaniel, ER 2009, Communication between cultures, 7th edn, 

Cengage Learning, Boston, MA. 

San Antonio, PM 1987, ‘Social mobility and language use in an American company in Japan’, 

Journal of Language and Social Psychology, vol. 6, no. 3-4, pp. 191-200. 

Sanchez-Burks, J, Lee, F, Choi, I, Nisbett, R, Zhao, S & Koo, J 2003, ‘Conversing across 

cultures: East-West communication styles in work and non-work contexts’, Journal of 

Personality and Social Psychology, vol. 85, no. 2, pp. 363. 

Sastry, J & Ross, CE 1998, ‘Asian ethnicity and the sense of personal control’, Social 

Psychology Quarterly, vol. 61, no. 2, pp. 101-120. 

Schein, EH 1984, ‘Coming to a new awareness of organizational culture’, Sloan Management 

Review, vol. 25, no. 2, pp. 3-16. 

Schneider, SC 1988, ‘National vs. corporate culture: Implications for human resource 

management’, Human Resource Management, vol. 27, no. 2, pp. 231-246. 

Scott, P & Bannon, W 2008, Managing for success in Vietnam, Nhà xuất bản Trẻ, Ho Chi 

Minh City. 

See, KE, Morrison, EW, Rothman, NB & Soll, JB 2011, ‘The detrimental effects of power on 

confidence, advice taking, and accuracy’, Organizational Behavior and Human 

Decision Processes, vol. 116, no. 2, pp. 272-285. 

Sergeant, A & Frenkel, S 1998, ‘Managing people in China: Perceptions of expatriate 

managers’, Journal of World Business, vol. 33, no. 1, pp. 17-34. 

Singer, MR 1987, Intercultural communication: A perceptual approach, Prentice Hall, 

Englewood Cliffs, JN. 

Singhal, A & Nagao, M 1993, ‘Assertiveness as communication competence, a comparison of 

the communication styles of American and Japanese students’, Asian Journal of 

Communication, vol. 3, no. 1, pp. 1-18. 

Sinha, JBP 1990, Work culture in the Indian context, Sage, New Delhi. 

Smith, E & Pham, C 1996, ‘Doing business in Vietnam: A cultural guide’, Business Horizons, 

vol. 39, no. 3, pp. 47-51. 



200 

 

Sriussadaporn, R 2006, ‘Managing international business communication problems at work: 

A pilot study in foreign companies in Thailand’, Cross Cultural Management, vol. 13, 

no. 4, pp. 330-344. 

Steil, L 1991, ‘Listening training: the key to success in today’s organizations’, in D Borisoff 

& M Purdy (eds.), Listening in everyday life, University of America Press, MD, pp. 

213-237. 

Stewart, DW, Shamdasani, PN & Rook, DW 2007, Focus groups: Theory and practice, Sage, 

Thousand Oaks, CA. 

Stewart, E & Bennett, M 1991, American cultural patterns: A cross-cultural perspective, 

Intercultural Press, Yarmouth, ME. 

Stogdill, RM 1948, ‘Personal factors associated with leadership: A survey of the literature’, 

The Journal of Psychology, vol. 25, no. 1, pp. 35-71. 

Strauss, A & Corbin, J 1990, Basics of qualitative research: Grounded theory procedures and 

techniques, Sage, Newbury Park, CA. 

Strauss, A & Corbin, J 1998, Basics of qualitative research: Procedures and techniques for 

developing grounded theory, 2nd edn, Sage, Thousand Oaks, CA. 

Tallman, SB 1991, ‘Strategic management models and resource‐based strategies among 

MNES in a host market’, Strategic Management Journal, vol. 12, no. S1, pp. 69-82. 

Tannenbaum, R & Schmidt, WH 1973, ‘How to choose a leadership pattern’, Harvard 

Business Review, no. March -April 1958, pp. 95-101. 

Taylor, SJ & Bogdan, R 1984, Introduction to qualitative research methods: The search for 

meaning, Wiley, New York.  

Te, HD 1962, ‘Vietnamese cultural patterns and values as expressed in proverbs’, PhD thesis, 

Columbia University, New York.  

Thang, LC, Rowley, C, Quang, T & Warner, M 2007, ‘To what extent can management 

practices be transferred between countries? The case of human resource management 

in Vietnam’, Journal of World Business, vol. 42, no. 1, pp. 113-127. 

Thompson, L 1969, The secret of culture: Nine community studies, Random House, Ann 

Arbor, MI. 

Ting-Toomey, S 1991, ‘Intimacy expressions in three cultures: France, Japan, and the United 

States’, International Journal of Intercultural Relations, vol. 15, no. 1, pp. 29-46. 

Ting-Toomey, S 1994, The challenge of facework: Cross-cultural and interpersonal issues, 

Suny Press, New York. 

Ting-Toomey, S 1999, Communicating across cultures, Guilford, New York. 



201 

 

Tost, LP, Gino, F & Larrick, RP 2011, ‘When power makes others speechless: The negative 

impact of leader power on team performance’, Harvard Business School 

Organizational Behavior Unit Working Paper, no. 11-087. 

Tost, LP, Gino, F & Larrick, RP 2012, ‘Power, competitiveness, and advice taking: Why the 

powerful don’t listen’, Organizational Behavior and Human Decision Processes, vol. 

117, no. 1, pp. 53-65. 

Triandis, HC 1995, Individualism and collectivism, Westview Press, Boulder, CO. 

Triandis, HC & Gelfand, MJ 1998, ‘Converging measurement of horizontal and vertical 

individualism and collectivism’, Journal of Personality and Social Psychology, vol. 

74, no. 1, p. 118. 

Triandis, HC & Trafimow, D 2001, ‘Culture and its implications for intergroup behavior’, in 

R Brown & S Gaertner (eds.), Blackwell handbook of social psychology: Intergroup 

processes, Blackwell Publishing, Oxford, pp. 367-385. 

Trubisky, P, Ting-Toomey, S & Lin, SL 1991, ‘The influence of individualism-collectivism 

and self-monitoring on conflict styles’, International Journal of Intercultural 

Relations, vol. 15, no. 1, pp. 65-84. 

Trung, TQ & Swierczek, FW 2009, ‘Skills development in higher education in Vietnam’, Asia 

Pacific Business Review, vol. 15, no. 4, pp. 565-586. 

Truong, Q 2013, Vietnam: An emerging economy at a crossroads, Maastricht School of 

Management, no. 2013/09. 

Tsui, AS, Pearce, JL, Porter, LW & Tripoli, AM 1997, ‘Alternative approaches to the 

employee-organization relationship: does investment in employees pay off?’ Academy 

of Management Journal, vol. 40, no. 5, pp. 1089-1121. 

Tuan, VV & Napier, NK 2000, ‘Paradoxes in Vietnam and America: Lessons learned’, 

Human resource planning, vol. 23, no. 1, pp. 7-8. 

Van Maanen, J 1979, ‘Reclaiming qualitative methods for organizational research: A 

preface,’ Administrative Science Quarterly, vol. 24, no. 4, pp. 520-526. 

Van Manen, M 1990, Researching lived experience: Human science for an action sensitive 

pedagogy, Suny Press, New York. 

Vo, A & Hannif, ZN 2013, ‘The reception of Anglo leadership styles in a transforming 

society: the case of American companies in Vietnam’, The International Journal of 

Human Resource Management, vol. 24, no. 18, pp. 3534-3551. 

Wagner, JA & Hollenbeck, JR 2009, Organizational behavior: Securing competitive 

advantage, Routledge, New York. 



202 

 

Waterman, A, Blades, M & Spencer, C 2001, ‘Is a jumper angrier than a tree?’ The 

Psychologist, vol. 14, no. 9, pp. 474-483. 

Webber, RA 1969, ‘Convergence or divergence’, Columbia Journal of World Business, vol. 

4, no. 3, pp. 75-83. 

Weisz, JR, Rothbaum, FM & Blackburn, TC 1984, ‘Standing out and standing in: The 

psychology of control in America and Japan’, American Psychologist, vol. 39, no. 9, 

pp. 955-969. 

Whitener, E & Stahl, GK 2004, ‘Creating and building trust’, in HW Lane, M Maznevski, ME 

Mendenhall & J McNett (eds.), The Blackwell handbook of global management: A 

guide to managing complexity, Blackwell Publishing, Malden, MA, pp. 109-120. 

Whitener, EM, Maznevski, ML, Hua, W, Saebo, S & Ekelund, B 1999, ‘Testing the cultural 

boundaries of a model of trust: Subordinate–manager relationships in China, Norway 

and the United States’, paper presented at the 59th Annual Meeting of the Academy of 

Management, Chicago, August. 

Wood, AW 1999, Kant’s ethical thought, Cambridge University Press, Cambridge. 

Wood, D 2011, UK business miss out on growth because of lack of communications training, 

says London School of English, viewed 30 Jun 2010, 

<http://www.hrmagazine.co.uk/hro/news/1020294/uk-businesses-miss-growth-lack-

communications-training-london-school-english>  

Wood, JT 2010, Interpersonal communication: Everyday encounters, Cengage Learning, 

Boston, MA. 

World Bank 2008, Vietnam: Higher education and skills for growth, World Bank, 

Washington, DC.  

World Bank 2012, Putting higher education to work: skills and research for growth in East 

Asia, World Bank, Washington, DC. 

World Bank 2013, Skilling up Vietnam: Preparing the workforce for a modern market 

economy, World Bank, Washington, DC.  

Yin, RK 2010, Qualitative research from start to finish, Guilford Press, New York. 

Yook, EL & Ahn, BL 1999, ‘Comparison of apprehension about communication between 

Koreans and Americans’, Perceptual and Motor Skills, vol. 89, no. 1, pp. 161-164. 

Yoshihara, H, Okabe, Y & Sawaki, S 2001, Eigo de Keieisuru Jidai–Nihon Kigyo no Chosen 

(The age of business management in English-The challenge for Japanese companies), 

Yuhikaku Publishing, Tokyo. 

Yukl, G 2013, Leadership in organizations, 8th edn, Pearson Education, England.   



203 

 

Yum, JO 1988, ‘The impact of Confucianism on interpersonal relationships and 

communication patterns in East Asia’, Communications Monographs, vol. 55, no. 4, 

pp. 374-388. 

Zhu, Y 2003, ‘Culture and management in Vietnam’, in M Warner (ed.), Culture and 

Management in Asia, Routledge, London, pp. 249-63. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



204 

 

APPENDIX A 

 

Interview Schedule / Protocol (foreign manager) 

 

What did the foreign managers perceived as a problem or a concern when communicating 

with the local employees at work in HCMC? 

 

1. What were some of the problems, issues or concerns you had when communicating 

with the local employees? 

 

2. How and why was it a concern?  When and where was it a concern?   

 

What did the foreign managers perceived to be the reasons for the concern?   

 

3. What did you think were the reasons for your concerns?   

 

4. What did they do or what did they not do?  

 

What did the managers do with the concern?   

 

5. What did you do with the concerns?   How did you address the concerns? 

 

What did the foreign managers want or expect the local employees to do to facilitate better 

communication at the workplace? 

 

6. In your opinion what should local Vietnamese employees do to facilitate 

communications at the workplace? 

 

7.  What do you think makes for good communication at the workplace? 
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APPENDIX B 

 

Interview Schedule / Protocol (local employees) 

 

What did the local employees perceived as a problem or a concern when communicating with 

the foreign managers at work in HCMC? 

 

1. What were some of the problems, issues or concerns you had when communicating 

with the foreign managers at work? 

 

2. How and why was it a concern?  When and where was it a concern?   

 

What did the local employees perceived to be the reasons for the concerns?  

 

3. What did you think were the reasons for your concerns?   

 

4. What did they do or what did they not do?  

 

What did the local employees do with the concern?   

 

5. What did you do with the concerns?   How did you address your concerns? 

 

What did the local employees want or expect the managers to do to facilitate better 

communication at the workplace? 

 

6. In your opinion what should the foreign managers do to improve communications at 

the workplace? 

 

7.  What do you think makes for good communication at the workplace? 
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APPENDIX C 

 

 

 
 
 
 
 
 
 

 

 

CONSENT FORM 

 
Title of research project: Communication at the international workplaces in HCMC  
 

Name of researcher: Adrian Wee Tiong Weng  

 

Name of Supervisor: KJ John 

(Contact details of the researcher and the supervisor are contained in the information sheet 

about this research) 

 

 

NOTE: This consent form will remain with the Southern Cross University researcher for 

their records. 

 

 

Tick the box that applies, sign and date and give to the researcher 

 

I agree to take part in the Southern Cross University research project 

specified above. Yes 

 No  

 

I have been provided with information at my level of comprehension about 

the purpose, methods, demands, risks, inconveniences and possible 

outcomes of this research, including any likelihood and form of publication 

of results. Yes 

 No  

 

I agree to be interviewed by the researcher Yes 

 No  

 

I agree to allow the interview to be audio-taped  Yes 

 No  

 

I agree to make myself available for further interview if required Yes 

 No  
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I agree to complete questionnaires asking me about local culture Yes 

 No  

 

I understand that my participation is voluntary Yes 

 No  

 

I understand that I can choose not to participate in part or all of this research 

at any time, without negative consequence to me Yes 

 No  

 

I understand that any information that may identify me, will be de-identified 

at the time of analysis of any data. Therefore, any information that I have 

provided cannot be linked to me (Privacy Act 1988 Cth) Yes 

 No  

I understand that neither my name nor any identifying information will  

be disclosed or published Yes 

 No  

 

I understand that all information gathered in this research is confidential. 

It will be kept securely and confidentially for 7 years at the University Yes 

 No  

 

I am aware that I can contact the supervisor or researcher at any  

time with any queries Yes 

 No  

 

I understand that the ethical aspects of this research have been approved by 

the SCU Human Research Ethics Committee Yes 

 No  

 

If I have concerns about the ethical conduct of this research, I understand 

that I can contact the SCU Ethics Complaints Officer Yes 

 No  

 

 

Participants name: _____________________________________________________ 

 

 

Participants signature:………………………………………………………………………... 

 

Date:  ________________________ 

 

   Please tick this box and provide your email address below if you wish to receive a 

summary of the results:   

 

Email: ________________________________________________________________ 

 

Contact details for the ethics offices are:   

 

HREC Secretary     HRESC Tweed Heads/GC 
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Sue Kelly      Sue White 

Tel:  (02) 6626 9139     Tel: (07) 55069303 

Fax: (02) 6626 9145     Fax: (07) 55069202 

Email: ethics.lismore@scu.edu.au   Email: ethics.tweed@scu.edu.au 

 

HRESC Secretary Coffs Harbour    

Tel:  (02) 6659 3924 

Fax: (02) 6659 3622 

Email: ethics.coffs@scu.edu.au 
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INFORMATION SHEET  
 

My name is Adrian Wee Tiong Weng and I am conducting research as part of my doctoral 

degree in Business Administration at Southern Cross University. I am working with Dr. KJ 

John to do a study on 'Communication at the international workplaces in HCMC'  

 

A major part of this research is collecting information from expatriate managers and local 

employees who work in for foreign companies in Ho Chi Minh City. You are invited to 

participate in this research project to study Vietnamese cultural influences on business 

communication. You were selected as a possible participant because of your knowledge and 

experience of the topic. The results of this study will help improve communication and 

understanding between foreign managers and Vietnamese employees. Further this 

understanding may translate to management practices and processes better suited to the 

environment in HCMC.       

 

Please read this information sheet and do ask any question you may have before accepting this 

invitation. 

 

Background information 

The purpose of this research is to study business communication between foreign managers 

and their local employees in HCMC. We will focus on the influence of Vietnamese culture on 

communication. We will also look at the challenges of this cross cultural communication, 

possible causes for the challenges and what can we do about them. 

mailto:ethics.lismore@scu.edu.au
mailto:ethics.tweed@scu.edu.au
mailto:ethics.coffs@scu.edu.au
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Procedures 

If you agree to the study, you will be asked to fill in the consent form, attend a personal 

interview and complete a questionnaire. The interview will be for an hour and will be 

conducted in English or Vietnamese depending on your preference. The interview will be 

recorded and transcribed for academic purpose. The questionnaire will be bilingual (English 

and Vietnamese) and will take 30 minutes to complete.  

 

Confidentiality 

Rest assured that your answers to the interview questions and the questionnaire will be kept 

completely confidential. All completed questionnaires, recordings and interview transcripts 

will be kept under lock and key in the researchers premise. They will only be made available 

to you upon request. The records will be kept for a minimum of 7 years before being 

destroyed. 

Further to ensure your anonymity, only pseudonyms will be used. You will not be identified 

by name on data collected in the research, or in my doctoral thesis, research reports, 

presentations and publications that will come from the research.  

 

Voluntary nature of the study and compensation 

Please take note that your participation is strictly voluntary. There are no financial incentives 

or costs, apart from time, for taking part in this research. But by deciding to participate in this 

study you will have made a direct contribution to the assessment of Vietnamese culture and 

their influence on communication.   

 

Feedback 

The results from this study will form part of my doctoral thesis that will be available at the 

SCU library at a later date. If you want a summary of the results, please leave your email 

address on the attached consent form. The results of the study will be forwarded to you once 

the study has been completed.      

 

Risk of being in the study 

There are no risks for participating in this study. Once you participate, you may refuse to 

answer any question you consider invasive or stressful. Additionally, you are free to 

discontinue your participation at any time.  

 

I will contact you to inquire of your decision to participate in this study. In the meantime if 

you have questions or concerns about being in this study you may call me at +0084 

909609764 or email me at Adrianwee@mail.com 

 

Thank you for taking time to consider this invitation. We hope that you will be able to help us 

in this very important study. 

 

Adrian Wee  

Doctoral Candidate 

Southern Cross University 

 

 

 

The ethical aspects of this study have been approved by the Southern Cross University Human 

Research Ethics Committee. The approval number is ECN-09-133. If you have any complaints 



210 

 

or reservations about any ethical aspect of your participation in this research, you may 

contact the Committee through the Ethics Complaint Officer, Ms. S. Kelly, (telephone (02) 

66209139, fax (02) 66269145, email:skelly@scu.edu.au) 

 

Any complaints you make will be treated in confidence and investigated, and you will be 

informed of the outcome. 
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HUMAN RESEARCH ETHICS COMMITTEE (HREC) 
NOTIFICATION 
  
 
To: Dr K J John/Adrian Wee 

Graduate College of Management 
adrianwee@mail.com,kjjohn@ohmsi.net 

 
From: Secretary, Human Research Ethics Committee 
 Division of Research, R. Block 
 
Date: 22 October 2009 
 
Project: The influence of Vietnamese culture on business communication in 

foreign companies in HCMC. 
Approval Number ECN-09-133 

 

 
The Southern Cross University Human Research Ethics Committee has established, 
in accordance with the National Statement on Ethical Conduct in Human Research – 
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Section 5/Processes of Research Governance and Ethical Review, a procedure for 
expedited review by a delegated authority.  
 
This application was considered by the HRESC, Tweed/Gold Coast campus. 
 
This research is approved and you may commence your research. 
 
The approval is subject to the mandatory standard conditions of approval. Please 
note these and inform the HREC when the project is completed or if there are any 
changes of protocol. 
 
This approval will be ratified by the full Human Research Ethics Committee (HREC) 
at its November meeting. If the full HREC has any further queries, the researchers 
are expected to respond to those queries. 
 
Standard Conditions in accordance with the National Statement on Ethical Conduct 
in Human Research (National Statement) (NS). 
 
1.  Monitoring 
 NS 5.5.1 – 5.5.10 
 Responsibility for ensuring that research is reliably monitored lies with the 

institution under which the research is conducted. Mechanisms for monitoring 
can include: 

 (a) reports from researchers; 
(b) reports from independent agencies (such as a data and safety monitoring 
board); 
(c) review of adverse event reports; 
(d) random inspections of research sites, data, or consent documentation; and 
(e) interviews with research participants or other forms of feedback from them. 

 
 The following should be noted: 
 

(a) All ethics approvals are valid for 12 months unless specified otherwise. If 
research is continuing after 12 months, then the ethics approval MUST be 
renewed. Complete the Annual Report/Renewal form and send to the 
Secretary of the HREC. 
 

(b) NS 5.5.5 
Generally, the researcher/s provide a report every 12 months on the 
progress to date or outcome in the case of completed research specifically 
including: 

 The maintenance and security of the records. 

 Compliance with the approved proposal 

 Compliance with any conditions of approval. 

 Any changes of protocol to the research. 
 

Note: Compliance to the reporting is mandatory to the approval of this 
research. 
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(c) Specifically, that the researchers report immediately and notify the HREC, 
in writing, for approval of any change in protocol. NS 5.5.3 

 
(d) That a report is sent to HREC when the project has been completed. 
 
(e) That the researchers report immediately any circumstance that might affect 

ethical acceptance of the research protocol. NS 5.5.3 
 
(f) That the researchers report immediately any serious adverse events/effects 

on participants. NS 5.5.3 
 
2. Research conducted overseas 

NS 4.8.1 – 4.8.21 
That, if research is conducted in a country other than Australia, all research 
protocols for that country are followed ethically and with appropriate cultural 
sensitivity. 
 

3. Complaints 
NS 5.6.1 – 5.6.7 
Institutions may receive complaints about researchers or the conduct of 
research, or about the conduct of a Human Research Ethics Committee (HREC) 
or other review body.  
 
Complaints may be made by participants, researchers, staff of institutions, or 
others. All complaints should be handled promptly and sensitively. 
 
Complaints about the ethical conduct of this research should be addressed in 
writing to the following: 
 
Ethics Complaints Officer  
HREC 
Southern Cross University 
PO Box 157 
Lismore, NSW, 2480 
Email: sue.kelly@scu.edu.au  
 
All complaints are investigated fully and according to due process under the 
National Statement on Ethical Conduct in Human Research and this University. 
Any complaint you make will be treated in confidence and you will be informed 
of the outcome. 
 
All participants in research conducted by Southern Cross University should be 
advised of the above procedure and be given a copy of the contact details for 
the Complaints Officer. They should also be aware of the ethics approval 
number issued by the Human Research Ethics Committee. 
 
 
Sue Kelly 
Secretary HREC 
Ph: +61 +2 6626 9139 

mailto:sue.kelly@scu.edu.au
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sue.kelly@scu.edu.au 
 

Professor Bill Boyd 
Chair, HREC 
Ph: (02) 6620 3569 
william.boyd@scu.edu.au 
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